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Rising Customer Acquisition Costs revio

Facing competition against large Fls &
fintechs for wallet share

$750+

Cost to Acquire a Yet banks capture <40% of existing
Business Client . . .
client relationships

Relationship Focused. Data Driven.



“Organizations that leverage customer
behavioral insights outperform their
peers by 85% in sales growth and more
than 25% in gross margin.”

McKinsey
& Company

revio.



Identify Actionable Growth revio

Customer expansion costs 80% less than net new clients

Attract Grow

Improves:
1. Customer Retention
2. Customer Lifetime Value
3. Profitability

Retain

Relationship Focused. Data Driven.



Banking Data Landscape revio

call Performance Benchmarking
Report

General Ledger Strategic & Financial Decisions

Dashboards

Transaction Analysis, Opportunity
Identification + Audiences

revio

Customer Insights

Relationship Focused. Data Driven.



Opportunity Uncovered in the Data

We analyzed 16 banks, 197,271,141 transactions, and
$50+ Billion in deposits.

$23.3 Billion

in customer opportunity uncovered

revio.



Deciphering Core Data...
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Complexity to Simplicity

Commercial Deposit Leakage

Opportunities to reduce outflow of deposits for corporate customers who are
transferring funds to accounts at other financial insitutions
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Cutbound Transfers

VOLUME

$2,083,500

$2,000,000
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PROVIDER(S)

Wells Fargo
$2,083,500

Charles Schwab
$2,000,000

TD Ameritrade
$1,900,000

@ Jul'22toJun‘23 v

67

Incumbent Providers

America First Credit Union

$22,270

TD Ameritrade
$1,462,000

Vanguard
$1,750,000

Charles Schwab
$1,745,000

Raymond James

Charles Schwab
$300,000
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Empower the “Relationship Channel”

. l' Uncover Opportunities

e Grow & Defend Deposits
e Generate New Revenue

ij" Drive Meaningful Action

000
o

Relationship Managers
Loan Officers

Treasury Managers
Leadership




Optimize for Revenue & Deposits

550 Drive Customer Engagement
o

https://www.getrevio.ai

e Empowers Bankers
e Execute Quickly
e Unlock New Strategies

% Actionable Audiences

Uncaptured Deposits
Small Business
Retail Merchants
Mortgage [ HELOC




Meaningful Customer Engagement revio.

Relevant conversations can grow business

Customers engaged with quality
conversationare 1.6x more likely to
buy than if they reached out to the
bank on their own

“High-Quality Conversations Are Banks' Source for Growth”

GALLUP

Relationship Focused. Data Driven.



Feedback & Results

What our clients say

ssssssssssssssssssssssssssssssssss

“Revio has helped our team focus in the right
places and we’re winning more business and
deposits with both new and long-term clients.”

- Carson Lappetito, President

revio + TORPAGC

Commercial Card Product Launch
400 largest commercial card spenders identified
$50 million in new card volume captured

revio

“WOW | am impressed at the speed of new
features being deployed. Every time | sign in and
start looking around things have changed and
improved. That just makes me so happy to see a
platform changing so rapidly, particularly in the
banking space.

- Justin Dunmyer, Chief Digital Officer

Relationship Focused. Data Driven.



Connect Insight to Action revio

The key to turning data into value

Take Action

Growth Opportunities

Engagement Prioritization Actionable Audiences

Data Cleansing
dol. <is fiser, Jeethemy EF) Feerowise
~—.  HubSppt

Onboard Data Analyze

o @

Discovery Model

Connect & Normalize

Relationship Focused. Data Driven.



Executive Team & Partners re\/io,
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Relationship Focused. Data Driven.



Our Team revio

Experienced in banking technology & financial analytics

nNee

Brian Bauer Sanjay Bhaskar Megan Phillips Brad Nelson Michael Francois Chau Pham Vini Barretos Mark Bergeron
CEO CRO Dir. Client Success VP of Operations Solutions Engineer Lead ML Engineer Software Engineer Account Exec.
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Questions?

revio
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