








SuMmMER 2014 www.aaid.com

p - JONR[SMAN JowwnS-AIVV - 6076€



implants “magical.” Join
1,000 of your colleagues in
Orlando, FL, November 5-8,
2014, as we bring together
the science and practice of
implant dentistry.

This year, we will kick
off the conference with a
look at the not-too-distant
future of implant dentistry.
Dr. Nina Tandon, famous
for growing artificial
hearts and bones — will
keynote the conference.
She is at the cutting edge
of the new frontier in
biotech: homes, textiles,
and videogames made of
cells. You will be fascinated
and inspired by Dr.

Tandon. Dr. Peter Murray
will follow with his presen-
tation on “Generation of
Teeth Using Stem Cells.”
We are excited to host Dr.
Tomas Albrektsson, who
was a part of Dr. Per-
Ingvar Branemark’s team.
He will speak about the
“Future of Biomaterials
and Osseointegration.”
Concluding the first
afternoon will be Dr. Nelson
Pinto’s presentation “What
We Thought Impossible
Yesterday, Could Be Routine
Tomorrow ... ‘Natural’
Guided Regeneration.”
Thursday through
Saturday, the meeting will

offer dozens of programs
and hands-on workshops
that deliver on AAID’s
promise of providing
Practical Education for the
Practicing Implant
Dentist™, New this year
will be concurrent sessions
on Friday afternoon. Each
of the ten 90-minute pre-
sentations will be offered
twice so that you can attend
two different programs.

Sign up for our new
workshop this year entitled
the “AAID Credential
Examination Oral Mock
Board Workshop.” This
workshop will allow poten-
tial examination

candidates to get a sense of
how the Part IT examina-
tion process is conducted.

The Hyatt Regency
Hotel is a beautiful loca-
tion, close to so many
attractions and perfect for
the entire family. I hope
you will join your col-
leagues and me for what
promises to be one of the
most educational and moti-
vational AAID Conferences
ever. It should be a great
turnout and even my
granddaughter Sofia will
be there for her one year
birthday!!! Looking for-
ward to seeing you all in
sunny Orlando! »

www.aaid.com
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interest in increasing
consumer demand for
their products. For this
reason, many of them
produce a range of pro-
motional tools and make
them available to den-
tists and specialists at
no cost. Rather than pro-
ducing their own
brochures — at consider-
able expense — practices
can get attractive,
informative and persua-
sive brochures and other
literature from implant
sales representatives. In
addition, many reps can
also provide colorful
posters and other dis-
play materials and
presentation aids the
practice can use to
create high levels of
patient awareness and
interest.

2. Train all staff mem-
bers to explain and
endorse implants.
Once implant posters,
brochures and other pro-
motional items are
displayed prominently in
the practice, patients
will turn to team mem-
bers to learn more. For
this reason, the entire
staff should be trained
to answer questions
about implants and
endorse them enthusias-
tically. Scripting will
enable team members to
say the right things,
including urging
patients to bring up the
subject with the dentist
or specialist.

www.aaid.com

3. Ask patients for
implant referrals.
Many patients will be
happy to make referrals
...if asked to do so. This
is especially true for
implant patients, who
are usually very excited
and enthusiastic about
how implants have
changed their lives. They
will be talking to many
people they know about
their implants anyway,
so getting them to rec-
ommend treatment at
the practice will be rela-
tively easy. Simply
asking for referrals will
invariably generate a
strong response.

When implant treat-
ment has been
completed, it’s the per-
fect time to let the
patient know that the
practice would be happy
to provide the same
service to anyone they
refer.

4. Encourage patients to
write testimonials.
By the same token that
happy patients can be an
excellent source of refer-
rals, they can also help
by providing testimo-
nials. Practices should
ask implant patients to
make a positive state-
ment — in the form of a
letter, note, email or
social media post — that
can be used to interest
other patients in implant
treatment. By collecting
the best testimonials
and using them on the

practice’s website, on
Facebook, or in an attrac-
tive binder, practices can
make their implant
option that much more
appealing to prospective
patients. Before using
testimonials, offices
should seek written per-
mission to do so.

Create an implant
education event.

Put together a
PowerPoint, slide or
overhead presentation
explaining implants and
their advantages in non-
technical terms. Plan to
present it one evening
at a local venue, and
send an announcement
of the event to area
newspapers, newslet-
ters, websites that list
community activities,
and radio and TV sta-
tions. Many of those who
see or hear about the
upcoming presentation
will not attend...but
they will begin associ-
ating the practice name
with the benefits of
implants. Those who
attend will have an even
stronger impression.
And, if even a few
people accept treatment,
the practice will come
out ahead. Even though
this strategy is techni-
cally a form of external
marketing, its low cost
and face-to-face quality
put it on a par with
internal approaches

in terms of cost-
effectiveness.
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6. Start an implant
referral club.
Some people take satis-
faction in making
recommendations to
friends...for everything
from movies to restau-
rants, electricians to
babysitters. When such
individuals get implant
treatment, they are
likely to make referrals.
Their value to the prac-
tice can be maximized by
singling them out as
members of a “favorite
patients” club. Their con-
tributions to the success
of the practice should be
acknowledged with a
warm, personal letter
from the doctor, thanking
them for their support.

Conclusion

Even in a tough economy,
the market for implants
remains strong for those
who understand how to tap
into it. Without investing
heavily in external mar-
keting activities that may
not even pay for them-
selves, dentists can
promote implant treatment
successfully with cost-effec-
tive strategies like those
discussed here.

To learn more about mar-
keting your practice, attend
one of Dr. Roger P. Levin’s
up-to-the-minute, results-ori-
ented seminars. Go to
www.levingroup.com, click
on the link for your specialty
in the “Seminars” box, and
choose a date and location
that’s convenient for you. »
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specifications.(case cita-
tions) ... Clearly, the
Legislature cannot dele-
gate lawmaking authority
to the ADA. This makes
the statute unconstitu-
tional on its own. The
Court finds that the statu-
tory scheme has effectively
granted the ADA the
power to regulate a cit-
izen’s right to free speech
and this cannot stand. ...
The ADA is given the
authority, final and
unchecked, to determine
the limits of lawful dental
advertising and is free
from procedures consistent
with due process...The
ADA does not have to give
a dentist notice or an
opportunity to be heard as
it determines the legality
of dental advertising...
There is no right to appeal
any decisions made by the
ADA...The challenged
statute compels dentists to
abide by the lawmaking
determination of the ADA.
In this respect, the ADA
effectively serves as a reg-
ulatory body of the state
and its determinations con-
stitute state action.”®
Although many will wel-
come the new ABDS
option, only time will tell if
it is any more effective
than the ADA’s current
flawed process, criticized
by the ADA’s own study.
Specifically The ADA HOD
commissioned a task force
to study its specialty
process and, as reported to
the ADA in 2001, recom-
mendations were made to
the ADA that included no

www.aaid.com

longer assuming responsi-
bility for dental specialty
recognition and transfer-
ring such authority to an
outside entity. The ADA
determined to not relin-
quish specialty recognition
power in spite of the task
force’s recommendations,
documented conflicts of
interest, documented polit-
ical legerdemain, and yet
to be determined potential
state or federal illegality.

With regard to contem-
porary ABMS issues, the
ABMS has been criticized
for losing its original vision
and morphing to an inbred
primarily economic entity.
As an example, the ABMS
now promotes and lobbies
for mandatory continuing
maintenance of board cer-
tified (MOC) status, which
generates significant
profits for the ABMS and
its executives, whom are
often paid in excess of
$700,000.00 annually.® The
combined revenue from 24
specialty boards in 2011
was $320,000,000.00,' and
the process arguably had
nothing to do with patient
safety,'’ and in fact is
demonstrably harmful to
patients.'? Further, the
ABMS has also lobbied for
mandatory MOC to be
linked to hospital privi-
leges, state licensure, and
the like.

The new ABDS is well-
positioned to learn from
the history of the ADA,
ABMS, and individual
states with regard to
establishing and contin-
uing a truly valid

certification process that
actually benefits dentists
and their patients.

In the future, it appears
specialist dentists will be
able to gain recognition
from the politically based
ADA, the criterion based
ABDS, individual state
boards charged with fidu-
ciary responsibility to the
public, and/or even the fed-
eral government, which
may lend its imprimatur to
dental specialty recogni-
tion as the possible
singular player in health
care.

*Dr. Orr is President of
the American Association of
Dental Editors and
Journalists, which granted
permission to reprint this
editorial from the Summer
2014 issue of the Editors’
Newsletter. Dr. Orr is
Professor and Director of
OMS and Dental
Anesthesiology at UNLV
SDM and is certified by the
American Board of OMS,
the American Dental Board
of Anesthesiology, and the
American Board of Legal
Medicine.
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tion at the Western and Central Districts meeting.
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TUESDAY, NOVEMBER 4

4:00 pm —7:00 pm
Registration

WEDNESDAY, NOVEMBER 5

7:00 am - 7:30 pm
Registration

7:00 am - 8:00 am
Continental Breakfast

8:00 am - 12:40 pm
NEW TRENDS, TECHNIQUES, TECHNOLOGY
PRESENTATIONS

1:30 pm - 6:00 pm
MAIN PODIUM PROGRAMS

3:00 pm = 3:30 pm
Networking and Refreshment Opportunity

6:00 pm — 6:45 pm
First Attendees/Students Reception

6:00 pm - 7:30 pm
Welcome Reception

THURSDAY, NOVEMBER 6

7:00 am - 7:00 pm
Registration

7:00 am - 8:00 am
Continental Breakfast

8:00 am - 5:30 pm
MAIN PODIUM PROGRAMS

8:00 am - 5:30 pm
WORKSHOPS
(Separate fee required)

8:00 am - 5:30 pm
DENTAL TEAM TRAINING

8:00 am - 5:30 pm
POSTERS

8:00 am —10:00 am

The ABOI/ID Certification Process Explained and
How to Complete the Part | and Part Il
Applications

9:30 am - 7:00 pm
Exhibits Open

www.aaid.com

9:30 am — 10:30 am
Networking and Refreshment Opportunity in
Exhibit Hall

Noon - 1:30 pm
Exhibit Hall Lunch
(Open to all registrants)

Noon — 1:30 pm
District Caucuses
(Open to all AAID members)

1:30 pm —5:30 pm
ABOI/ID MOCK BOARD EXAM WORKSHOP

3:00 pm — 4:00 pm
Networking and Refreshment Opportunity in
Exhibit Hall

5:30 pm=7:00 pm
Implant World Expo Reception

FRIDAY, NOVEMBER 7

7:00 am - 6:00 pm
Registration

7:00 am - 8:00 am
Continental Breakfast

8:00 am — Noon
MAIN PODIUM PROGRAMS

8:00 am — Noon
WORKSHOPS
(Separate fee required)

8:00 am — Noon
AAID Credential
Mock Oral Case Exam Workshop

8:00 am - 5:30 pm
POSTERS

8:00 am - Noon
DENTAL TEAM TRAINING

9:30 am - 5:00 pm
Exhibits Open

9:30 am - 10:30 am
Networking and Refreshment Opportunity in
Exhibit Hall

Noon — 1:30 pm
ABOI/ID Diplomate Induction Luncheon
(Separate fee required)

SuMmMER 2014

Noon - 1:30 pm
Exhibit Hall Lunch
(Open to all registrants)

1:30 pm = 3:00 pm
CONCURRENT SESSIONS
- THE CHOICE IS YOURS

3:00 pm = 4:00 pm
TABLE CLINICS

3:00 pm - 4:00 pm
Networking and Refreshment Opportunity in
Exhibit Hall

4:00 pm - 5:30 pm
REPEAT OF CONCURRENT SESSIONS
— THE CHOICE IS YOURS

6:00 pm = 7:30 pm
Women Dentists’ Wine and Cheese Gathering

SATURDAY, NOVEMBER 8

7:00 am — Noon
Registration

7:00 am - 8:00 am
Continental Breakfast

8:00 am - Noon
MAIN PODIUM PROGRAMS

8:00 am — Noon
WORKSHOPS
(Separate fee required)

8:00 am — Noon
POSTERS

9:30 am - 1:00 pm
Exhibits Open

9:30 am — 10:30 am
Networking and Refreshment Opportunity in
Exhibit Hall

2:00 pm - 4:00 pm
AAID Business Meeting

6:00 pm = 11:00 pm
Reception, President’s Celebration Dinner
and Dancing
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CONTINENTAL BREAKFASTS

Start each day of the meeting on the right foot with a continental
breakfast. This is an excellent opportunity to share information with
your peers before attending a scientific program. Continental breakfasts
are open only to registered attendees. Badges will be required.

NETWORKING/REFRESHMENT OPPORTUNITIES

Take a break from formal learning to continue discussions with
colleagues during the twice-daily refreshment breaks. Examine what is
available to the implant dentist at the Implant World Expo in the Exhibit
Hall. Enjoy refreshments while sharing information with colleagues and
suppliers. Badges will be required.

FIRST-TIME ATTENDEE/STUDENT RECEPTION

Wednesday, November 5

All First-time Attendees and students are invited to learn how to
maximize their experience at the AAID Annual Meeting at this special
reception. The leaders of AAID will be present to answer questions and
will be available throughout the meeting as resources and mentors. The
event will be held on Wednesday, November 5 from 6:00 pm until 6:45
pm. Afterwards, First-Time Attendees and students are encouraged to
attend the Welcome Reception and meet more members of the AAID.

WELCOME RECEPTION

Wednesday, November 5

All registrants and registered guests are invited to attend the Welcome
Reception on Wednesday, November 5 from 6:00 pm — 7:30 pm. This
is a wonderful opportunity to reconnect with old friends and make new
ones from the implant profession in a relaxed atmosphere while
enjoying light appetizers and beverages of your choice. Badges will be
required.

IMPLANT WORLD EXPO LUNCHES - 2 LUNCHES

Thursday, November 6 and Friday, November 7

No need to look for a restaurant, worrying if you will be finished in time
for the start of the afternoon education session. Join your colleagues
on Thursday, November 6 and Friday, November 7 from Noon until
1:30 pm in the Exhibit Hall for a FREE lunch and visit with the suppliers
who help make your practice successful. Every registrant will receive a
ticket for lunch.

www.aaid.com

IMPLANT WORLD EXPO RECEPTION

Thursday, November 6

Join colleagues and suppliers to the implant profession in the exhibit
hall for the Implant World Expo. Over 120 suppliers to the implant
dentistry profession will be there. Chat with fellow professionals while
enjoying hors d'ouevres and cocktails. This outstanding event is open
to all registered guests (badge required) and will be held from 5:30 pm
until 7:00 pm on Thursday, November 6. Badges will be required.

DISTRICT CAUCUSES LUNCH

Thursday, November 6

Meet your colleagues who practice in the same geographic area and
enjoy a box lunch while discussing AAID business. This event is open
to all AAID members — credentialed or general — although, only
credentialed members may cast votes. This is an excellent way to
become involved in the workings of the Academy and develop new
contacts in the profession. Each District will meet in a different room
for lunch and conversation on Thursday, November 6 from Noon until
1:30 pm. There is no cost for this event. Pick up your box lunch in the
Exhibit Hall.

WOMEN DENTISTS’ WINE AND CHEESE GATHERING

Friday, November 7

Join your colleagues at AAID's Women Dentists’ Wine and Cheese
Gathering on Friday, November 7 from 6:00 pm until 7:30 pm. This is a
wonderful place to talk with members who share similar challenges
and opportunities.

PRESIDENT’S CELEBRATION

Saturday, November 8

Join AAID President, John Minichetti and The Honorable Mrs.
Minichetti on Saturday evening, November 8, to enjoy an outstanding
meal, say a fond farewell to your friends, dance to some great music,
and celebrate AAID and everything you have helped it accomplish. The
recipients of the Isaih Lew Memorial Research Award and the Aaron
Gershkoff-Norman Goldberg Memorial Award along with the Paul
Johnson Service Award will be introduced and honored. One ticket is
included with each dentist’s registration (except for student and life or
retired member registrations) and additional tickets can be purchased
for $195.

SuMmMER 2014

LT - JONR[SMON 1oWnS-(IVY - 60¥6€



Proposed Amendment —
“Affiliate Fellow Member”
Proposed by the Board of
Trustees and supported by
Admissions and
Credentials Board but not
supported by the Bylaws
Committee:

e Amend Article III —

Associate Fellow,
Affiliate Fellow,
Academic Associate
Fellow, Life Member,
Honorary Member,
General Member,
Retired Member, and
Student Member...



Others make Implants to sell...
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Foundation recognizes Nobel Biocare contributions
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Ronald Crabtree, DDS
Katy

Chad J. Latino, DDS
Waco

Dinh Don Nguyen, DDS
Arlington

Dr. Dennis Lynn
Westmoreland
Irving

WISCONSIN

Robert C. Bardill, DDS
Hudson

Jason L. Le Moine, DDS
Green Bay

CANADA

ONTARIO

Kenneth Wong, DDS
Toronto

EGYPT

Yahya H.Y. Al Farra, BDS
El haram, Giza

Heba Eid Ahd El Hadi, BDS

Wafaa Mohamed Abdel
Aleem El-Badawy, BDS
Menafia

Latifa El-Banna, BDS, MDS
Cairo

Mohamed Hassan
Mohamed Kotb, BDS

GERMANY
Dr. Heike Kraemer
Dossenheim

www.aaid.com

JAPAN

Dr. Hisashi Hayashi
Matsusaka-shi, Mie

Dr. Yutaka Ikeda
Tokyo

Dr. Ryo Kobayashi
Tokyo

Dr. Noriyuki Kubo
Osaka

Dr. Yasunori Matsunaga
Tokyo

Dr. Mutsuhiko Murai
Shizuoka

Dr. Hideki Oikawa
Kanagawa

Dr. Yugo Okamoto
Tokyo

Dr. Kentaro Okuda
Kanagawa

Dr. Toshimitsu Okudera
Tokyo

Dr. Hiroki Sato
Akita

Dr. Yoshio Takahashi
Mito-City, IBaraki

Dr. Takanobu Yamamoto
Yawato si, Kyoto

Dr. Hiroshi Yasuoka
Suita-shi, Osaka

MEXICO

Jose G. Enriquez, DDS
Tijuana

Danilo Gaspar, DDS
Los Algodones

Hector Ruiz, DDS
Tijuana

Irma Serecero, DDS
Tijuana

NEW ZEALAND
Dennis Cham, BDS
Auckland

SOUTH KOREA
Dr. Junseok Byun
Haseong-si, Gyeonggi-do
Dr. Jieun Cheong
Seoul
Dr. Jungwoo Choi
Ulsan
Dr. Hun Jekal
Uiwang-si, Gyeonggi-do
Dr. Joonhyuk Jo
Changwon-si,
Gyeongsangnam-do
Dr. Shin Jun Mo
Seoul
Dr. Yusung Jung
Haeundae-gu, Busan
Dr. Chong Bok Kang
Jeonju-si, Jeollabuk-do
Dr. Byung Gyu Kim
ChunAn SinBu dong,
ChungNam
Dr. ChangKyoon Kim, DDS
Seoul
Dr. Joonsuk Kim
Icheon-si, Gyeonggi-do
Dr. Kayoun Kim
Seoul

SuMmMER 2014

Dr. Sangse Kim
Seoul

Dr. Yonggu Kim
Seoul

Dr. Myeong Jin Ko
Seoul

U Joo Koh, DDS
Seoul

Dr. Byungjin Lee
Sejong-si

Dr. Jaeho Lee
Seoul

Dr. Jaemin Lee
Seoul

Dr. Jin Kyoung Lee
Uiwang-si, Gyeonggi-do

Dr. Jun Hyung Lee
Seoul

Dr. Kwangmin Lee
Seoul

Dr. Kyu Sung Lee
Daegu

Dr. Myoungho Lee
Seoul

Dr. Yongjin Lee
Seoul

Dr. Hongyul Moon
Cheongju-si,
Chungcheongbuk-do

Dr. Sangwon Moon
Ulju-gun, Ulsan

Yoo Chan Na, DDS
Seoul
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Dr. Sihoon Oh
Gangjin-gun,
Jeollanam-do

Dr. Hye Jeong Park
Seoul

Dr. Hyeonjoon Park
Seoul

Dr. Jongseong Park
Daejeon

Dr. Mal Hee Park
Mokpo-si, Jeollanam-do

Dr. Youngsoon Park
Seoul

Dr. Kawon Shin
Seoul

Dr. Juwon Song
Busan

Dr. Huikyong Yang
Cheongdo-gun,
Gyeongsangbuk-do

Kwangheon Yang, DDS
Pucheon, Gyveonggi-do

Dr. Taeyoung You
Gwangmyeong-si,
Gyeonggi-do

UNITED ARAB

EMIRATES
Hussien Salah Tahoun,
MD

Abu Dhabi »
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Tatum Institute USA
A Hands-on Learning Series empha-
sizing the “Hilt Tatum” NIRISAB
Philosopy

Location: Atlanta, Georgia

Instructors: Dr. Richard Borgner and Dr. Bernee
Dunson

* Sinus Augmentation/Manipuulation

* Bone Expansion

¢ Advanced Bone Grafting

* Nerve Lateralization

* Segmental Osteotomies

* Cadaveric Specimen Course

* Each module contains both hands-on practicals
and live surgeries

Contact: Rebekah Register

Phone: 727-459-4910

E-mail: tatuminfo@aol.com

Web site: tatuminstituteusa.com

University of Nevada, Las Vegas (UNLV)
Division of Continuing Education
Courses in Implant Dentistry

Live Implant Surgery Course (3 months)

Surgical Bone Grafting Human Cadaver Course
(3-day course)

Hands-on Maxillary Sinus Augmentation Course
(2-day course)

Pig Jaw Surgical Bone Grafting Course (2-day
course)

Francis Jones, DDS, PhD (Ca)

Contact: Roxane Santiago

Phone: 702-774-2822

Outside U.S. Locations

Beirut Implant Dentistry Center

CE Courses Survey of Surgical and Prosthetic
Implant Care

Drs. Jihad Abdallah & Andre Assaf

Contact: Mahia Cheblac

Phone: +961 1 747650 or +961 1 747651

Fax: +961 1 747652

E-mail: beirutide@hotmail.com

The D.M. Vassos Dental Implant Centre
Introductory & Advanced Surgical &
Prosthetic Programs

Dr. D.M. Vassos

Mentor Program — Hands-on Program over six
Saturdays

Contact: Rosanna Frey

Phone: 780-488-1240

E-mail: rosanna@dmvassos.com

Web site: www.dmvassos.com

Dr. Samuel Lee’s Mini-Residency Implant
Program

Live Surgical Training

Dr. Samuel Lee, Director

Variable dates year-round

Locations include: Tecate, Mexico; Dong Yang,
China; Santiago, Chile

Contact: Sarah Chung

Phone: 714-308-9413

E-mail: implantseminar@gmail.com

Web site: www.ceddentist.com/live-surgical-
training.html

www.aaid.com

Leigh Smile Center, Alberta Canada

“Hands-on” Introductory to Advanced Surgical
and Prosthetic Implant Courses with Live
Surgery.

Dr. Robert E. Leigh, Director

Year-round, Custom Tailored and 5-DAY
MINIRESIDENCY Courses

Contact: Corie Zeise

Phone: 1-888-877-0737 (Toll Free)

E-mail: coriemanager@gmail.com

Web Sites: www.rockymountainsmilecenter.com
www.leighsmilecenter.com

Pacific Implant Institute

Dr. Ron Zokol

Comprehensive Training in Implant Dentistry
September through June

Loeation: Vancouver, B.C., Canada

Contact: Kim

Phone: 1-800-668-2280

E-mail: kimber@piidentistry.com

Web site: www.piidentistry.com

AAID Affiliated Study Clubs*

California

Bay Area Implant Synergy Study Group

San Francisco

Matthew Young, DDS, FAAID, DABOIID

Contact: Kimberly

Phone: 415-392-8611

E-mail: info@dentalimplantsse.com

Web site: www.drmatthewyoung.com/
BayArealmplantSynergyPage.htm

Northern California Dental Implant
Continuum

Craig A. Schlie, DDS, AFAAID

Phone: 530-244-6054

E-mail: Dr.Schlie@gmail.com

Florida

Central Florida Dental Implant Study
Group

Altamonte Springs, FL

Don Preble, DMD

Contact: Sharon Bruneau

Phone: 407-831-4008

Fax: 407-831-8604

New Jersey

Bergen County Implant Study Club

John C. Minichetti, DMD

Contact: Lisa McCabe

Phone: 201-871-3555

Web site: www.dentalimplantlearningeenter.com

Lincroft Village Dental Implant Study
Group

Treatment planning, bonegrafting, prosthetics

Richard J. Mercurio, DDS

Contact: Martha Gatton

Phone: 732-842-5005

E-mail: lincroftimplant@aol.com
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New York

CNY Implant Study Group

Brian Jackson, DDS

Contact: Melanie — Course Coordinator
Phone: 315-724-5141

E-mail: bjjddsimplant@aol.com

New York Study Club
Edgard El Chaar, DDS

John Minichetti, DMD

Phone: 212-685-5133

E-mail: info@edgardelchaar.com

North Carolina

Clemmons North Carolina Study Club
Andrew Kelly, DDS

Clemmons, NC

Phone: 336-766-7966

E-mail: detr2th@msn.com

CANADA

Surrey, British Columbia

Implant Connection I:
Advanced Surgical Group

Ongoing program that is specifically designed for
experienced doctors in implantology. This
class covers lecture and live surgery.

Implant Connection II: Surgical
Mentorship to Incorporate Implants
into Your Practice

One-year program that incorporates lecture, lab
work, surgical demos and live patient surgery.

Implant Connect: Prosthetic Course

One-year program that will cover patient selec-
tion, treatment planning, ocelusal
congiderations and how to incorporate
implants into your practice.

E-mail: andrew@implantconnection.ca

Web site: www.implanteconnection.ca

* This calendar section is available to any cre-
dentialed member of the AAID to post
information about implant education courses
offered by the member. The member must agree
to provide the list of attendees to AAID in
exchange for publication of the course in the cal-
endar. Study Club listings are available only to
Affiliated AAID Study Clubs. For information
about becoming an Affiliated AATD Study Club,
contact Catherine Elliott, Director of
Professional Development at
catherine@aaid.com. b
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